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The information set forth in this Investor Presentation (“Presentation”) is being provided to you solely for 

discussion purposes and contains confidential information not intended for public use or distribution. The 

recipient of this presentation agrees that it will not divulge any such information to any other party and will not 

reproduce or distribute it or any related materials in whole or in part, without the prior written consent of Level X 

Group (“LXG”).  

This presentation does not constitute an offer to sell or the solicitation of any offer to buy securities, which may 

only be made at the time a qualified offeree receives a confidential private offering memorandum or confidential 

explanatory memorandum, and subscription documents, all of which must be read in their entirety (each, a 

“Memorandum”), which contains important information (including investment objective, policies, risk factors, 

fees, and relevant qualifications), and only in those jurisdictions where permitted by law. In the case of any 

inconsistency between the descriptions or terms in this document and the Memorandum, the Memorandum 

shall be in control. No information contained in this Presentation, or any oral or written communication with an 

interested party should be relied upon as a representation or warranty as to any matter from any person, and no 

liability shall attach to any person or entity as a result of such information. This Presentation is indicative only and 

is subject to updating, amendment and more complete disclosures.

This Presentation is only directed at persons to whom it may lawfully be distributed and any investment activity 

to which this Presentation relates will only be available to such persons. It is the responsibility of any interested 

party to satisfy itself as to the full compliance with applicable laws and regulations of any relevant jurisdiction, 

including obtaining any governmental or other consent and observing any other formality prescribed in such 

jurisdiction. Nothing in this Presentation constitutes advice relating to legal, taxation or investment matters and 

interested parties are advised to consult their own professional advisors in connection with making an 

investment decision.

While all the information prepared in this document is believed to be accurate, LXG and its affiliates make no 

express warranty as to the completeness or accuracy, nor can it accept responsibility or liability for any errors, 

appearing in the document.

The information contained in this Presentation was obtained by LXG and its affiliates from third-party sources, 

and no assurance can be given as to the accuracy or completeness of such information. Any forward-looking 

statements, including, without limitation, financial projections or expectations, contained in this Presentation 

should not be regarded as a representation by any person that the estimates, projections or expectations will be 

achieved. Such forward-looking statements are subject to substantial risks and uncertainties. Actual results will 

differ and could be materially different from those discussed or implied herein as a result of various factors, 

including future economic, competitive, and regulatory or market conditions or future business decisions. Before 

investing, investors should be aware that the occurrence of the risks, uncertainties and events described in the 

“Risk Factors” section of the Memorandum, to which investors will receive access subsequent to the execution by 

each such investor of a confidentiality agreement, could have a material adverse effect on the business, results of 

operations and financial conditions of the new company that will be formed. While LXG and its affiliates have 

been involved in previous successful endeavors, investors should realize that past performance is no indication of 

future performance and that investors cannot rely on such past performance in making their investment 

decision.

DISCLAIMER NOTICE



The Jade Residences is a planned development in 2022 of a 72-unit modern 
multi-family luxury apartment complex on a 2.71-acre site at Highway 55 and 
Lemont Road in Darien IL.  The site is only 30 minutes from Downtown 
Chicago and within an affluent neighborhood that boasts high household 
incomes, education levels and home values. 

N E W  M U LT I - F A M I LY  A P A R T M E N T  C O M P L E X

LOCATION

DARIEN, IL
SITE

2.7 ACRES

FLOORS

4 STORIES

PARKING

140 SPACES

APARTMENTS

72 UNITS

I N V E S T M E N T  H I G H L I G H T S

TARGETED IRR *

16.0 %

TARGETED CASH-ON-CASH *

187 %

* The targeted Cash-on-Cash and IRR are projected based the sale of the property after a 48-month hold.

EXECUTIVE SUMMARY



UNIT A 16 UNIT C 16UNIT B 23

2 BATHROOMS
1,112 SF

2 BEDROOMS
2 BATHROOMS
1,054 SF

2 BEDROOMS1 BEDROOM
1 BATHROOM
741 SF

2 BEDROOMS
2 BATHROOMS
1,314 SF

2 BEDROOMS
2 BATHROOMS
1,366 SF

UNIT E UNIT F

2 BEDROOMS
2 BATHROOMS
1,100 SF

UNIT D 7 33
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FLOOR PLAN LAYOUTS

WATERFALL GLEN
FOREST PRESERVE

N

Darien is a desirable Chicagoland neighborhood having a 
resident base with  demographics that are substantially 
stronger than the broader Chicago Land Market.  The  
median household income within a 1-mile radius of the 
project is $90,904, 66% higher  than the metro average of 
$49,300. 

This affluence is driven by a labor force that is  highly 
educated (60.4% bachelor’s degree or higher; 81.5% white 
collar) and young  (median age of 38). As a result, the 
median home value within the same 1-mile radius is 
$334,001, 70% higher than the Chicago Metro; 
newly-constructed  homes within a mile from the site are 
selling at well over $700K, creating a barrier to 
homeownership and a 35% rentership rate in the area.

The community is located close to Hospitals, Schools, Malls, 
Restaurants, Shopping, Highways, Train Stations, Public 
Transport, Fortune 500 Government Agencies within 0.5 - 8 
mile radius.

NEXT TO THE

Waterfall Glen offers gently rolling to hilly terrain with 11 
miles of trails popular with hikers, bicyclists, horseback 
riders and cross-country skiers. It also offers fishing and 
an orienteering course, model airplane field and youth 
group campground.

“... among the best hiking experiences in Chicago ...”.  

INFO:  lxg.tiny.us/WG

W A T E R F A L L  G L E N
F O R E S T  P R E S E R V E

DOWNTOWN
CHICAGO

30
MINS

BROOKERIDGE
AIRPORT

3,400+ employees
including 
1,400 scientists 
and engineers
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O V E R A L L
R A T I N G

A

Lemont-Bromberek CSD 113A's mission is to empower students to think critically and 
become productive, global citizens through innovative learning, collaborative 
communication and responsive citizenship.

Excellence in student learning that encourages engagement and 
critical thinking in all aspects of learning;

Professional, passionate, knowledgeable, and skillful staff who work in 
collaboration to provide a dynamic and rewarding learning experience 
for students;

Access to opportunities that removes barriers and leads to academic 
success;

Leadership by continually innovating and implementing best practices 
to move our district forward;

Fiscal responsibility to live within our means through efficient planning 
and monitoring;

A safe and nurturing environment that fosters spirit, loyalty, and pride 
through a sense of belonging;
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RETURN SUMMARY

ACQUISITION

15.3 M$

SALE

18.4 M$

HOLD PERIOD

48 MONTHS

TARGETED IRR *

16.0 %
TARGETED CASH-ON-CASH *

187 %

 1,090,000 

 12,250,000 

 600,000 

 1,360,000 

 15,300,000 

 10,485,000 

 1,000,000 

 3,815,000 

$

$
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$
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 15.67 

 176.14 
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RENTABLE SF
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$

$
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$
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 13.13 

 147.59 

 7.23 

 16.39 

 184.34 

 126.33 

 12.05 

 45.96 $

GROSS SF

 15,571 

 175,000 

 8,571 

 19,429 

 218,571 

 149,786 

 14,286 

 54,500 

$

$

$

$

$

$

$

$

UNIT

$ per

TOTAL
ACQUISITION COSTTOTAL DEBTTOTAL EQUITY

15.3 M$3.8 M$ 11.5 M$

ACQUISITION SUMMARY

Land Purchase Price

Construction Costs

Interest Reserve

Closing, Fees & Working Capital

Total Acquisition Costs

Debt

Mezz Debt

Equity

2022 2023 2024 2025 2026
Rental Income

1 Bd/1 Bth -$                                -$                                206,586$                        419,370$                         431,951$                          
2 Bd/2 Bth -$                                -$                                229,932$                         466,762$                        480,765$                        
2 Bd/2 Bth -$                                -$                                214,560$                         435,557$                         448,624$                        
2 Bd/2 Bth -$                                -$                                93,324$                           189,448$                         195,131$                           
2 Bd/2 Bth -$                                -$                                45,414$                           92,190$                           94,956$                          
2 Bd/2 Bth -$                                -$                                46,710$                           94,821$                           97,666$                          

Effictive Gross Income (EGI) -$                                -$                                836,526$                         1,698,148$                       1,749,092$                      
- Concessions (Free-Rent) -$                                -$                                (119,504)$                         (53,317)$                           (13,329)$                           
- Vacancy Loss -$                                -$                                (209,132)$                        (147,388)$                        (131,454)$                         
- Bad Debt -$                                -$                                (25,395)$                          (74,872)$                          (80,215)$                          

Net Rental Income -$                                -$                                482,496$                       1,422,571$                      1,524,093$                     

Occupancy 0% 38% 91% 92%
Other Income

Ratio Utility Billing System (RUBS) -$                                -$                                12,600$                           30,640$                          30,960$                          
Other Income -$                                -$                                12,600$                           30,640$                          30,960$                          
Parking Income -$                                -$                                12,600$                           30,640$                          30,960$                          

Effective Gross Income (EGI) -$                                -$                                520,296$                        1,514,491$                      1,616,973$                      

Operating Expenses
Utilities -$                                -$                                21,000$                           51,819$                            53,939$                           
Admin & General -$                                -$                                15,750$                            38,864$                          40,454$                          
Payroll -$                                -$                                42,000$                          103,637$                          107,878$                         
Repairs & Maintenance -$                                -$                                10,500$                           25,909$                           26,970$                           
Contract Services -$                                -$                                14,438$                           35,625$                           37,083$                           
Advertising -$                                -$                                7,875$                             19,432$                            20,227$                           
Make Ready Costs -$                                -$                                3,938$                             9,716$                              10,114$                             
Management Fees -$                                -$                                26,015$                            75,725$                            80,849$                          
Insurance -$                                -$                                11,250$                             27,760$                           28,896$                          
Property Taxes -$                                -$                                112,500$                          277,600$                         288,959$                        

Total Operating Expenses -$                                -$                                265,265$                        666,087$                       695,368$                       

-$                                

Net Operating Income -$                                -$                                255,031$                         848,403$                       921,605$                         

NOI Margin 0% 0% 49% 56% 57%
Asset Management Fees 3,179$                              38,150$                            38,150$                            38,150$                            38,150$                            

Cash Available Before Debt Service -$                                -$                                235,956$                        810,253$                         883,455$                       

Debt Payment After Opening -$                                242,473$                         673,361$                          658,360$                        
Mezz Debt Payment After Opening -$                                60,000$                          120,000$                         120,000$                         

Total Debt Service -$                                302,473$                       793,361$                        778,360$                       

Proceeds from Sale -$                                -$                                -$                                7,040,419$                      

Total Cash Flow (3,815,000)$                    -$                                (66,517)$                         16,892$                           7,145,514$                     

3,815,000$                      

CF Distribution After Split

Distribution to LPs -$                                -$                                -$                                16,892$                           6,888,140$                     

FINANCIAL SUMMARY
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THE

D E S I G N  -  B U I L D
PROCESS

THE TIMELINE

2023 2024 2025 2026 2027

CONSTRUCTION STABALIZATION SALE

BREAK
GROUND

CONSTRUCTION
COMPLETE

INVESTOR
DISTRIBUTION



40 +
COMBINED YEARS

IN BUSINESS

1,200 +
COMBINED NUYMBER OF CLIENTS

SUCCESSFULLY SERVED

2,800+
COMBINED PROJECTS

COMPLETED

$1 B+
COMBINED PROJECT

VALUE DELIVERED

5 M+
COMBINED SQFT OF SPACES

DEVELOPED & BUILT

Our foundational roots starting as Level Construction in 2005 
have evolved into additional in-house competency verticals 
over the years – Level Development, Level Hospitality & Level 
Capital – supporting multiple industries, sectors and service 
areas.  Today, all verticals are represented by our parent 
company, LXG.  

LXG provides full-service national client solutions, including 
site selection & qualification, entitlements & feasibility, 
funding & acquisition, design & construction and sales & 
marketing.  The distinctive advantage of specialized in-house 
domain verticals working in-concert provide our commercial 
partners a comprehensive and proven end-to-end experience 
in developing nationwide expansion points. 

Our company structure provides the ability to quickly adjust 
with the client’s growth strategy taking into account the ever 
changing CRE landscape while upholding our core principles 
– Trust, Transparency and Tenacity.  With corporate offices 
located in Houston & Chicago, LXG is able to service clients 
nationwide.  

COMMERCIAL DEVELOPMENT RESIDENTIAL  DEVELOPMENT

Our foundational roots started as a software development 
firm in early 2002, where we created an intelligent data-driven 
software application leveraging a vast number of data sources 
in early 2009 to pin point high value residential sites for 
investment, which accelerated the site selection and 
acquisition process.  In addition, the software application 
further enabled systematic market, vendor & pricing analysis 
to quickly evaluate the appropriate investment strategy & 
approach.  These coolective capabilities provided our team the 
quick decision-making advatage based on data, which 
positioned us to build, own and manage 800+ properties and 
manage 2,200+ exernal properties.

Our company has been blessed with a continuum of a 
workforce of leaders with instinctual foresight, creative 
imagination and relentless courage to change the course of 
direction at key points along the way so that the company 
could remain competitive and continue to grow in a new 
verticals, including real estate.  These accomplishments do 
not happen in silo - rather it takes a team of trusted and 
like-minded individuals, which we cherish and support 
everyday. 

20 +
TOTAL NUMBER OF YEARS IN BUSINESS

20+
TOTAL NUMBER OF YEARS N BUSINESS

200 +
TOTAL COMMERCIAL BRANDS SUCCESSFULLY SERVED

2,200 +
TOTAL NUMBER OF EXTERNAL PROPERTIES ACTIVELY MANAGED

2,000 +
TOTAL PROJECTS COMPLETED w/n MULTIPLE INDUSTRIUES

800 +
TOTAL PROJECTS BUILT, OWNED & ACTIVELY MANAGED

3 M+
TOTAL SQFT OF PROJECT SPACE DEVELOPED & BUILT

2 M+
TOTAL SQFT OF PROJECT SPACE DEVELOPED & BUILT

$650 M+
TOTAL PROJECT VALIE DELIVERED IN THE MARKETPLACE

$400 M+
TOTAL PROJECT VALUE DELIVERED IN THE MARKETPLACE

THE TEAM
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